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Inclusive of BSP + EDC + IDC + PLC + Car Park + 
Club Charges + Possession Charges

6 Advantages= 6 Unmatched Benefits:

PAY 5 % OF TSV,
MOVE-IN OR 

RENT OUT
2 LACS 

UPFRONT
PAYMENT ONLY 

NO PAYMENT 
FOR 1 YEAR 

POST 
BOOKING 

DATE

GET ASSURED 
GOLD 

WORTH OF 
4%  OF NET 

TSV  

NO EMI FOR 
24 MONTHS

This scheme is for Limited Period – 23rd March 2019 to 31st March 2019
Net TSV is defined as TSV less IFMS and possession charges
TSV is defined as BSP+ EDC/IDC+ 1 Car Park+ PLC + Club charges + IFMS ( Rs.100/- sft) + Possession charges ( Rs.50/- psft) + 
FTTH ( Rs.5500/-)

GET 1 YEAR 
MAINTENANCE 

FREE

Benefit 1 Benefit 3Benefit 2 Benefit 5Benefit 4

BENEFIT OF 
PRICE TILL 

STOCKS 
LASTS 

(NEW PRICE 
RS 6000 psf)

Benefit 6
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03 SUPER PAYMENT PLANS
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1.   Pay 5% and Move-in OR Rent Out

Subvention Payment Plan – Price Rs. 5650 psf

Booking Amount 5% of TSV
Through Bank ( 60 days) 72.5 % of TSV 

(4 % of Net TSV worth Gold to be disbursed )

12 months from booking date 10% of TSV

18 months from Booking date 10% of TSV
24 months from booking date 2.5% of TSV

• Subvention period  : 24 months from date of disbursement.

• Net TSV is defined as TSV less IFMS and possession charges  

• TSV is defined as BSP+ EDC/IDC+ 1 Car Park+ PLC + Club charges + IFMS ( Rs.100/- sft) 

+ Possession charges ( Rs.50/- psft) + FTTH ( Rs.5500/-)

• Possession to be handed over to customer after loan eligibility clearance and receipt from Financial Institution

• All PDC’s to be taken in Advance
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2.   35%: 65% Payment Plan (Customer self funding scheme)

Possession Linked Payment Plan -Price Rs. 5650 psf

Booking Amount 10% of TSV  
Within 60 days 10% of TSV
Within 120 days 15% of TSV
24 Months from Booking 65% of TSV

• Possession to be handed over to customer after receipt of 35% of TSV
• All PDC’s to be taken at time of booking itself.
• 4% of Net TSV -Gold disbursement to be done after receipt of 35% of TSV
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3.   Down Payment Plan@5000/- psf

Down Payment Plan

Booking Amount 10 % of TSV 
Balance Amount (in 90 days) 90% of TSV 

• Possession to be handed over to customer after receipt of 100% of TSV
• Gold scheme applicable on this payment plan and becomes applicable on receipt of 100% of TSV
• All PDCs to be submitted by customer in Advance .
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THE ADVANTAGES OF READY TO MOVE-IN
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Ready-to-move-in Scenario: 

• With an urbanization rate of more than 30% (estimated to reach 40% by 2030), the demand for
homes in India is tend to increase in coming years.

• With many real estate projects stuck across the country, prospective home buyers in NCR are
shying away from investing in newly launched projects and instead looking for ready-to-move-
in flats or units to be completed within next six months.

• Ready-to-move-in property has become the flavour of the season with buyers preferring to see
what they get.

• Ready for possession homes not only ensure savings on rental costs but also have the potential
of giving good rental returns. A JLL report says that a lot of investors buy houses with the
objective of earning rental income or re-selling them for profit.
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In Delhi NCR, about 49% prefer ready-to-move-in properties while 35% are looking to buy property which
will be in ready-to-move-in stage within the next six months. Also, 11% favoured those properties that will
be ready within a year and only 5% buyers want to put their money in newly launched projects.

49%

35%

11%

5%

Ready-to-move-in Ready-to-move-in (In 6
months)

Homes to be ready in next
one year

Newly launched

Buyers Demand in Delhi NCR

The Increasing Demand:
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Instant gratification:
Projects in the under-construction segment in the NCR are far from completion the market in
Delhi-NCR has been affected by defaults and delays in deliveries of projects.

No risk of delay:
Buyers have to wait a few years to get possession of under-construction homes. Their money 
can get stuck if the builder defaults on payments, suffers a financial crunch or is unable to 
complete the project on time. For a ready-to-move-in property, all is required is to make the 
payment, sign a few documents, and get your luggage transported to the new place.

What you see is what you get:
When you buy a completed project, doubts about the aesthetics, size of rooms, space,
construction quality, fixtures and other issues are eliminated. A ready-to-move-in flat allows
you to closely inspect the structure and quality of finish. And when you buy an under-
construction flat, you are only shown sample flats and the one you will eventually move into
may not have the same qualities.

A Comparison with Under-Construction Developments:
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No GST:
Currently, a buyer does not pay any GST while purchasing an RTM property. An under-
construction flat, on the other hand, presently attracts 12% GST.

Narrowing Price Margin:
The price margin between ready and under-construction properties has narrowed down
significantly because of the humungous unsold stock in most cities. Even if a ready-to-move-
in property costs slightly more, its value is assured.

Immediate fit-outs:
Home buyers can budget the interior decoration, painting and installation of essential electric
and plumbing fittings immediately and do not have to keep the necessary funds in reserve. In
the case of a property under construction, such funds may be consumed by other
requirements by the time the property is handed over.

A Comparison with Under-Construction Developments:
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Buyer Apartment Preference:

12

12%

57%

29%

2%

1 BHK 2 BHK 3 BHK 4 BHK

Property seekers expect < 20% annual ROI giving rise to realistic expectation from property investment

‘Small is beautiful’ is the new buzzword with Indian millennials in major cities like MMR, Bengaluru, NCR
and even Chennai. The young professionals prefer to live close to their workplaces so that their daily
commute is reduced, and work-life balance is maintained. Additionally, besides keeping the ‘affordability’
quotient in mind, the so-called millennials prefer to keep it small and avoid maintenance hassles of large
homes along with the high cost attached to maintaining it.
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1800 123 3333      
SALES@M3MINDIA.COM

THANK YOUThank you!


